Paper / Subject Code: 13109 / Commer ce

(Time: 2 Hours) [Total Marks: 60]
N.B: (1) Attempt any five questions from Q No. 1 to Q No. 8 and Q.No. 9 is compulsory

(2) All questions are compulsory.

(3) Students answering in regional language can refer to English paper

1. “Principles of teaching enhances the learning experience of the students.” Elaborate the

statement with reference to any three principles of teaching Commerce. (10)
2. Explain the ways of attaining professional growth by the Commerce teacher. (10)
3. Elucidate the meaning and nature of commerce education. (10)

4. “Textbook is an essential tool in the hands of a Commerce teacher.” Elaborate with the

reference to the Internal aspects of a good Commerce Textbook. (10)

5. Explain the Classification of Academic Discipline as per Becher-Biglan Typology (10)

6. “Diagnostic testing and remedial teaching improves the achievement of Commerce Students.”

Explain. (10)

7. Elaborate the 7 E’s in constructivism as an innovative trends in teaching of Commerce. (10)

8. Explain Flex model and Rotation model as an innovative trend in teaching of commerce with emphasis

on concept and procedure. (10)

9. Write short notes on (any two) (10)
a) Vocational values of teaching commerce
b) Use of any two ICT in the Teaching in Commerce
¢) Meaning of academic disciplines.

d) Any one Maxims of Teaching Commerce
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